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THE REAL ESTATE PROFESSIONAL’S TOOLBOX 
 

I. Introduction  
 

II. A Self-Assessment Test 
 

III. Inside the Realtor’s Toolbox 
 

 1. Start with a _________________  __________________ 
  
 

   
 2. Create a  ___________  _______________  

______________________ 
 
 
 

 3. Improve your _________________ 
 

 
 4. The 4 Levels of a Successful ________  ________ _________ 

 
o Level 1 _________________ 

 
o Level 2 _________________ 

 
o Level 3 _________________ 

 
o Level 4 _________________ 

 
 

 5. Create a “___ u___ ____-like” Following 
o   
o   
o   



 6. Develop the 3 ____’s that lead your fans to ________ you 
 

___ -  
___ -  
___ -  
 
 

 7. Create a ______________  ___________  __________ 
 

7.5 Define your _____________ in ________________ 
 
___  
 
___  
 
___  
 
___  
 
___  

 
 

 8. Hold yourself  ___________________________ 
 

Just doing things doesn’t always do things 
Activity - _______________ people take that ____________ to _______________ 

Results – The _____________ or ___________________ outcomes that results from ___________  
_________________ (or not _____________  _________________) 

 

  

 

 

 

 

What do you need to ___________   _________ or ___________ _________ to achieve 
_____________  ___________________ from your sphere of influence? 



We cannot get new or better ______________ without first changing our _____________ 

 

 

 

 

 

Either you manage your _____________ or it will ______________ you. 

 
 

 9.  ______________ your day in ___________________ 
 

 
 10.   _____________________ for Success 

 
Sunday Monday Tuesday Wednesday Thursday Friday Saturday 
 
 
 
 

      

 
 
 
 

      

 
 
 
 

      

 
 

 11. Track Your ____________________ 
 



 12. www.________________________.gov 
 
 

 13. _________  _________________ & You 
 
 
 

Useful __________   ______________ 
 

 
 14. Harness the ________________ & fun of ______________ 

 
 

 15. ________________ makes your ________ stand out 
 

 
 16. ________________ 

 
 

 17. ________________ 
 

 
 18. ________________ 

 
 

 19. Use ___________ in your ________   ________________ 
 
 
 
 
 
 



More Tools, Tips & Techniques 
 

 20. Once a quarter, schedule a time with yourself to 
______________ all your ____________________ and 
__________________ 
 
 

 21. Create ________________  __________________ 
 
 

 22. Gather _______________  ___________ from all of your 
___________________ 

 
 
 23. Evidence of your ____________________________ 

 
 

 24. The ______-1 _____________ with a ______________ 
 
 

 25. Create a customer ____________ __________ ____________ 
 
 
 
 
 
 
 
 
 
 
 
 



HOW AM I DOING? 
 

1)   1 2 3   4   5   6   7   8   9   10 
 

2)   1 2 3   4   5   6   7   8   9   10 
 

3)   1 2 3   4   5   6   7   8   9   10 
 

4)   1 2 3   4   5   6   7   8   9   10 
 

5)   1 2 3   4   5   6   7   8   9   10 
 

6)   1 2 3   4   5   6   7   8   9   10 
 

7)   1 2 3   4   5   6   7   8   9   10 
 

8)   1 2 3   4   5   6   7   8   9   10 
 

9)   1 2 3   4   5   6   7   8   9   10 
 

10)   1 2 3   4   5   6   7   8   9   10 
 

11)   1 2 3   4   5   6   7   8   9   10 
 

12)   1 2 3   4   5   6   7   8   9   10 
 

13)   1 2 3   4   5   6   7   8   9   10 
 

14)   1 2 3   4   5   6   7   8   9   10 
 

15)   1 2 3   4   5   6   7   8   9   10 
 

16)   1 2 3   4   5   6   7   8   9   10 
 

17)   1 2 3   4   5   6   7   8   9   10 
 

18)   1 2 3   4   5   6   7   8   9   10 
 

19)   1 2 3   4   5   6   7   8   9   10 
 

20)   1 2 3   4   5   6   7   8   9   10 
 

21)   1 2 3   4   5   6   7   8   9   10 
 

22)   1 2 3   4   5   6   7   8   9   10 
 

23)   1 2 3   4   5   6   7   8   9   10 
 

24)   1 2 3   4   5   6   7   8   9   10 
 

25)   1 2 3   4   5   6   7   8   9   10 
 

Total = __________ 
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