MARKI LEMONS RYHAL

MBA, ABR, AHWD, C2EX, CIPS, CRB, C-RETS, CRS, SFR, & SRS

Your Chief Artificial Intelligence Officer (CAIO)
Keynote Speaker
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Learn how to increase your productivity by up to 261% in six months using Al.
Please feel free to use and share our resources.

O @ESELEE Drive with NAR, The REALTOR to REALTOR Series
O @ESELEI Social Selling Made Simple Podcast

O QEEECM® Social Selling Made Simple Blog

O QUL Social Selling Made Simple on YouTube

O QLU Real Estate Al Facebook Group

O The International Best Selling Book, The Modern Real Estate
Professionals Guide to Success
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https://markilemons.com/
http://www.socialsellingmadesimplepodcast.com/
https://markilemons.com/blog/
https://markilemons.com/blog/
https://www.youtube.com/channel/UC4PrJVZrBrZBA-IPmLye-jg
https://www.facebook.com/groups/realestatelive
https://www.amazon.com/dp/B07ZDB11SQ/
https://markilemons.com/
http://www.socialsellingmadesimplepodcast.com/
https://www.nar.realtor/magazine/drive

Same Podcast, Different Player. Subscribe, Listen, and Share!

O iTunes O Tuneln
O Spotify, O Overcast
O Stitcher O Castbox

Al Class Resources

O Watch~> Level Up Innovation

(O Watch~> Alin Real Estate

O Read -> Start Experimenting with Al

O Read - Influencer Approved ChatGPT Prompts
QO Listen > Utilizing Al and ChatGPT

O ChatGPT O Descript.com
O cCanva.com O Synthesia.io
O removebg O Zapier

O Bard O wave.video
O Claude.ai O Studio D-iD
O Humantic.ai O Fiverr

O Midjourney.com O Upwork
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https://markilemons.com/
http://www.socialsellingmadesimplepodcast.com/
https://open.spotify.com/show/4QkDC7uHo251g5lqspfrhk
https://www.stitcher.com/podcast/marki-lemonsryhal/social-selling-made-simple
https://tunein.com/podcasts/Business--Economics-Podcasts/Social-Selling-Made-Simple-p1189048/
https://overcast.fm/itunes1450862893/social-selling-made-simple
https://castbox.fm/channel/Social-Selling-Made-Simple-id2003517?country=us
https://www.nar.realtor/magazine/level-up/level-up-innovation
https://www.amazon.com/shop/markilemonsunlimited
https://markilemons.com/
https://youtu.be/-c0wXO3zVM0?si=5w0nS0it-4_l-iqF
https://register.gotowebinar.com/register/3085135453005057281?source=mlemons-ryhal-detail
https://www.nar.realtor/magazine/real-estate-news/technology/start-experimenting-with-ai-now
https://secretsoftopsellingagents.com/speaker/1984/
https://www.get.realtor/blog/chatgpt-prompts
https://secretsoftopsellingagents.com/speaker/the-modern-real-estate-professionals-guide-to-success/
https://podfollow.com/1569709332/episode/26acd0454ebf47fe4df8cc99d5ce475d687732c2/view
https://youtu.be/mTQNTm6-tFI
https://openai.com/
https://www.remove.bg/
https://www.canva.com/
https://humantic.ai/
https://www.midjourney.com/
https://www.descript.com/
https://www.synthesia.io/
https://zapier.com/
https://wave.video/calendar
https://studio.d-id.com/
https://www.fiverr.com/
https://www.upwork.com/
https://bard.google.com/chat
https://claude.ai/

Making it Easy - Breaking Down the Numbers

The following are statistics formed based on tracking agents - from top producers to new
- and creating guidelines for your performance. Below is an example.

Example:
Average Sale Price: $250,000.00 @ 3% commission (one side only) =
$7,500.00 X 70% (Agent’s split) = Approx. $5,000.00
$100,000.00 in Earnings (Goal)

@ $5,000.00 per transaction = 20 Transactions (sides/deals/ends, etc.)

Since taking more listings is the recipe for success in real estate the ratio should be:
60 / 40 (Listings taken / Buyer sales) =12 Listings Sold / 8 Buyer Sales

[2/1] This ratio means for every 2 listings you take; you'll sell 1. Therefore, to sell 12
" listings, you'll need to take 24 listings.

[2/1] This ratio means for every 2 listings you take; you'll sell 1. Therefore, to sell 12
" listings, you'll need to take 24 listings.

[5/1] This ratio means for every five leads you generate; you'll get an appointment.
" Therefore, to book 48 appts, you'll need to generate 240 leads

[12/1] Means for every 12 people you talk to (contacts), you'll get a lead. Therefore,
" to generate 240 leads, you’'ll need 2,880 contacts.

If you take four weeks of vacation this year, one per quarter, that leaves 11 months left for
business. Also, since you might only want to work 20 days a month, that leaves 220
working days for the year (11 months x 20). When you divide the 2,880 contacts into the
220 working days, that equals 13 CONTACTS / DAY.

At 8 -12 contacts per hour, that equates to 1 to 1.5 hours of daily prospecting to achieve
$100,000.00 in earnings this year.
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